ALABAMA ASSOCIATION OF REALTORS®

NAR IDEA Exchange Submission

The Problem: The association’s magazine “Alabama Realtor” had become stale and virtually
unread. It was a 1990s style internal member trade magazine.

The Idea: In March 2014, Alabama REALTORS® (AAR) launched Porch & Property ALABAMA, a
consumer driven magazine all about Alabama real estate — homeownership, commercial
property, home improvement, and finally buying and selling.

It was also positioned strategically, to be utilized for advocacy in case any state or federal issues
arose affecting home-ownership.

It’s published twice a year and written by REALTOR and affiliate members, branding them as
experts in the industry. REALTORS can also utilize the magazine as a marketing piece to include
in listing presentations and closing packets. Additional copies are for sale on our Web site.

Circulation is 18,000 (11,500 members + 6,500 medical& professional offices statewide)
Readership is 37,500 (11,500 members + 26,000 consumers statewide)
Ad revenue has increased substantially.

See attached PDF of the latest edition. We would be prepared to bring or ship hard copies to
the event if selected.
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HUNTSVILLE, AL

MAIN #:256-715-9465 | www.WelLendHunftsville.com
2101 Clinton Ave. W. Ste 202 | Huntsville, AL 35805
Branch NMLS#: 1212079

HUNTSVILLE, AL

Theresa Leslie | 256-337-9636

6767 Old Madison Pike, Ste 135, Huntsville, AL 35806
NMLS: 470422

MADISON, AL

MAIN #:256-715-9551 | www.WelendMadison.com
8089 Hwy 72 West, Suite D | Madison, AL 35758
Branch NMLS#: 1216195

AUBURN, AL

MAIN #: 334-329-6851 | www.WelLendAuburn.com
1810 East Glenn Ave. Ste #150 | Auburn, AL 36830
Branch NMLS#: 1212068

DOTHAN, AL

Main #: 334-836-0963 | www.WelLendDothan.com
1752 Whatley Drive | Dothan, AL 36303

Branch NMLS#: 1216188

ORANGE BEACH, AL

MAIN #: 251-298-5317 | www.WelendOrangeBeach.com
24037 Perdido Beach Blvd. | Orange Beach, AL 36561
Branch NMLS#: 1235447

HINESVILLE, GA

MAIN #: 912-369-4000 | www.WelendHinesville.com
210 North Main Street | Hinesville, GA 31313

Branch NMLS#: 1212044

BIRMINGHAM, AL

MAIN #: 205-208-0092 | www.WelLendBirmingham.com
350 Hallman Hill East | Unit 300-109 | Birmingham AL 35209
Branch NMLS#: 1216164

COLUMBUS, GA

Main #: 706-940-0329

2301 Airport Thruway | Columbus, Ga 31904
Branch NMLS#: 1212068

TAMPA, FL

Main #: 843-424-9989

531 Main Street | Suite H | Safety Harbor, FL 34695
Branch NMLS#: 1289355

EIRLINC.

Mortgage Services,LLC

NMLS ID: 205696

Lender Servicer Branch License MLDB3297.Interlinc is an Equal Housing Lender. DISCLAIMER: This is not a commitment to lend. Credit and collateral

. Interlinc Mortgage Services, LLC. NMLS ID: 205696. Alabama Consumer Credit License #: 21702. Georgia Mortgage Lender License 42026. Mortgage

are subject to approval. Other restrictions may apply. Programs, rates, terms and conditions are subject to change without notice.
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Porch & Property is a publication of the
Alabama Association of REALTORS®

P.O. Box 4070

Montgomery, Alabama 36103
334.262.3808

mailbox@alabamarealtors.com
www.AlabamaREALTORS.com

Opinions expressed in any signed article of Porch &
Property are those of the author and do not necessarily
reflect the views of the Alabama Association of REALTORS®.
Furthermore, this publication does not establish due diligence
on authors or advertisers and cannot guarantee that their
offerings or writings are correct or suitable.
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UPDATING DECOR

READY YOUR HOME FOR RESALE

Photos by Brooke Glassford with Colorbox Photographers ® www.colorboxphotographers.com

JACKIE WALLACE
Jackie Wallace is a REALTOR®
with Coldwell Banker Tennessee
Valley Realty in Muscle Shoals. .
She is also an Interior Decorator . light fixtures
and owner of Creative Fashion ne in the center. :
and Furniture located in
Sheffield.

Jjackiewallace@cbivr.com

s a home seller, you never get a second

chance to make a good first impression.

Your goal is to sell your home and

you should do everything you can to
reach that goal. Updating your home will help get
you there. Some updates, like new appliances or
fixtures, cost more to implement. Let me share

some ideas for updating your home that won’t

break the bank.

Paint can be one of the least expensive and easiest
ways to update and refresh a home. Not everyone
reacts to color the same way so as a seller, it is
better to go with neutral color palettes when it
comes to paint. You want the buyer to be able to
picture themselves living in your home with their
personal taste. Most people do not have the vision
to take color away but they can envision adding
colors they like. For example, if you have a red
dining room and the buyer doesn’t like red, you
may lose that sale because they can’t picture it
any other way. I've known sellers who have lost
potential buyers for this very reason.

T £ ]
Paint the back of built-in
shelving to accentuate
different pieces.
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woods and finishes.
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Tired furniture can be
revived with a coat of
paint or faux finish.

SPRING/SUMMER 2015



Based on this premise, you want every room in your home to present

a blank canvas for potential buyers. Depersonalize your home by
removing family photos and memorabilia. Take notice of things that
may need a fresh coat of paint. Kitchens and bathrooms are critical to
the sale of your home. Everything should be clean and organized. Leave
counters gadget and clutter free. Put away toasters, crockpots, mixers,
hair dryers, etc. Update old knobs and faucets. These inexpensive
things can make a big impact on the buyer’s first impression. If your
cabinets are nicked and scarred, consider paint there too but again stick
to neutrals.

STAGING TIPS

HAVE YOUR CARPETS CLEANED.
Nothing turns away buyers like questionable

stains and odors.

REMOVE YOUR PETS. Always arrange
to remove your pets before a showing. Not

everyone loves inside pets.

ALWAYS HAVE YOUR HOME READY
TO SHOW. Make up the beds; put dishes in

the dishwasher, not the sink.

SPACE IS YOUR FRIEND. Less furniture
and sparse accessories give the appearance of

larger, clean rooms.

USE LIGHT TO YOUR ADVANTAGE.
Open all of your blinds; turn on the lights and

ceiling fans if it’s hot.

CREATE AN AMBIENCE. Play soft
background music, light scented candles or

bake cookies just prior to a showing.

ENHANCE YOUR HOME’S BEST
FEATURES. Light your fireplace (indoor or
outdoor) if it’s cold. If you have a great deck or
porch area, set a cozy scene with pillows and

outdoor lighting.

REMOVE THE CLUTTER FROM
EVERY ROOM. Now is the time to start
boxing and storing items you want to keep and
donating items you no longer want. You might
even rent a storage unit while your home is on
the market. Give special attention to closets,

the garage and attic.

LEAVE A PERSONAL NOTE FOR
PROSPECTIVE BUYERS stating why you
love your home and neighborhood. But never
stay during a showing. Give your buyers space

and privacy to tour your home.

good opti
alarge siffing ared.

REMOVE OR SECURELY CONTAIN
ALL VALUABLES, collectibles, guns,
personal papers, medicines, etc. Also remove

any irreplaceable items that could accidentally

be broken.

Neutral color palettes don’t have to be boring. You can go up and down
the color wheel from light to dark. Different textures of paint, like flat or
semi-gloss, can also add variety to the overall look. Your rugs, fabrics,
or art can help you to decide the shades that are right for you. That way

you’re not buying all new stuff, youre working with the things you have.

You can still have the colors you enjoy but instead of it being on your
walls you can get it through your fabrics, rugs, art, accessories, and
furnishings. You can always have accent walls for a touch of boldness if
you absolutely have to have your bold color on the wall.

PORCH & PROPERTY ALABAMA



Color is so important in our everyday life. It surrounds us and influences

our mood, attitude, and perceptions. A peek in someone’s closet will
tell you what colors appeal to them. I’ll go even further. Color helps
stimulate the economy. Every time color styles change, people run out
and buy the latest items in the latest colors. Whether it is paint, clothes,
cars, or even nail polish, everything is about color. Color has the power
to make you feel a range of emotions — calm, relaxed, bold, empowered,
happy, energetic, ete.

The great thing about paint is if you don’t like the color you can always
paint over it. Step out of your comfort zone and take a chance. You may

surprise yourself and you may just sell your home in the process. ®

SHERWIN
WiLLIAMS.

Call or visit your local Sherwin-Williams for:

« Color, paint and wallpaper ideas

« Advice on hiring design, wallpaper or painting professionals

« Access to the Sherwin-Williams Pro Board to find local contractors
« And more!

w8 = SHERWIN-WiLLiaws

For a store near you, visit us at
sherwin-williams.com or call
1-800-4-SHERWIN
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This beautiful, breathtaking, antebellum home was built between
1840-1846 & is situated on 2.68 acres in historic Oak Hill in
Wilcox County. The home features an inviting front porch with
giant columns leading to the entry hall, 5,500 SE, 5 bedrooms,

3 bathrooms & high ceilings. This home is being offered at $349,000.

o5, First

Sandra Harper, Realtor
sandra@froginc.com
334-301-7118 Cell
334-382-2688 Office
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Richard Van Valkenburgh, Nancy W. Van Valkenburgh,
Julie V. Lockwood, Sarah Lauren V. Kattos

Van Valkenburgh & Wilkinson

From your first home ... to your Finest Estate

Open M-f. IOam-bpm
(256) 539-0505
|2| MonTgomerg ﬂV@nU@ 204 Gates Avenue * Huntsville, AL 35801
Sh@fﬁ@ld QlObOmO 35660 www.HistoricAndFineHomes.com
25 6 38 6 78 48 Bous Follow us on Facebook!




JAMES DURHAM

James Durham is Divisional Vice President
of InterLinc Mortgage in Auburn. He has
been in the mortgage business for over 11
years. James has been a branch manager
for over 7 years and is very familiar with
the process of loan origination.

Jjdurham@lincloan.com

What is the main difference I will notice between
using an online lender versus a local mortgage lender
for my purchase or re-finance transaction?

%W The main difference you will experience is
Z the ability to interact face-to-face if necessary.
Internet lenders offer an easy application process yet are

typically less flexible and less personal by virtue of being online
or over the phone.

A local lender may require a more in-depth phone call or an in-
person appointment for a detailed application interview as well
as an options consultation session.

If T use an online lender, will I be assigned a loan
officer that will be responsible for giving me options
as well as suggestions for what is best for my
particular situation and goals?

@{ When using an Internet lender you will
W complete a short application online or over
the phone. Based on your information, you will be routed to the
next available representative to assist you. There is an assumption
made that there is equal experience and parity in capabilities
across these individuals which may not always be the case.

If I use a local lender, how will I choose
or know who to contact?

SPRING/SUMMER 2015

%W The best way to choose a home mortgage

?/ lender is by referral from a trusted source. In

a purchase situation this could be the Realtor representing your
side of the transaction. Family or friends who have recently gone

through the buying process in your area are also good sources for
referrals.

You can rest assured that your Realtor has a vested interest in
your satisfaction as well as ensuring that you are working with a
competent loan officer that is going to get you closed on time to
avoid unnecessary costs and alleviate stress.

In a re-finance transaction, referrals from trusted sources are
still the best way to choose. And almost all local lenders that are
proficient in the purchase business are equally proficient with
re-finance transactions.

Who is my point of contact online or locally if an issue
arises during my application process or any other stage
of my transaction?

Q%wg If an issue or question arises with a local
@ lender you have the direct line to the loan
officer who acts as the quarterback and there is always the option

for a face-to-face meeting that can involve all parties to discuss
options and solutions; including local managers if necessary.

When utilizing an online lender, you generally will call or email
a helpdesk with your loan transaction number and your question
will be processed according to each company’s protocol.

Is there a notable difference or advantage that online
lenders have over local lenders regarding the
various loan programs they offer?

%W When it comes to the menu of mortgage

?/ options available to the public, the options
are vast. However, speaking as a whole, there is one sandbox
that everyone plays in. There are three major agency outlets

which are Fannie Mae, Freddie Mac, and Ginnie Mae. These are
generally known as the Triple Crown.

Most local and online lenders have the ability to originate and
close the vast majority of products that fall under these outlets.

NMLS# 278881
@ Inferlinc Mortgage Services, LLC. NMLS 1D: 205696. Alabama Consumer Credit License #: 21702. Interlinc is an Equal Housing Lender. DISCLAIMER: This is not a

LEMDER  commitment fo lend. Credit and collateral are subject to approval. Other restrictions may apply. Programs, rates, terms and conditions are subject to change without nofice.



These include Federal Housing Administration (FHA) loans,
Veterans Administration (VA) loans, conventional loans,
renovation loans, re-finances and purchases. The key is to find
the lender that has access to all three agencies ensuring you
will have all options available when designing the best vehicle
for your goals and situation. Local and online lenders vary when
it comes to Triple Crown access. Always ask if a lender has
Triple Crown access before making a decision.

Are rates and fees comparable between online
and local lenders?

%W Yes. Rates and fees may vary some from one
/Z lender to the next, but not so much in respect
to whether they are local or online. Rates and fee structures

are often dictated by the market. Over time a market tends to
normalize based on the overall needs in that area to a particular
structure. You will find some markets that do not charge an
origination fee but have a slightly higher interest rate while
other markets prefer, or default, to a 1% origination fee which

generally results in a lower interest rate.

It is prudent to keep in mind that most lenders are able to
adjust one or the other to achieve the desired results for each
individual situation. Think of fees and rates as being weights on
opposing sides of an old-fashioned scale. Having a professional
to help you find your balance is the key.

After applying for a loan and securing a contract on a new home
or locking my rate on a refinance, who will be handling the
processing and underwriting part of the transaction?

e

market they have them located in a nearby market that is still

Most local lenders have local processing and
underwriting. If not local to the immediate

local in respect to the region and generally accountable to

the same management staff that assists the local loan officers.
Typically, online lenders have some type of centralized
processing center that when finished, directs the file to another
location or center that handles the underwriting portions of the
transaction.

With all the new laws and regulations surrounding the industry
and appraisals specifically, how will that part be handled when
using online versus local money to buy or refinance my house?

@{ Like the real estate expression “location,
W% location, location,” the appraisal process

is crucial in the current marketplace across not only Alabama
but the nation. Appraisals are heavily regulated to ensure there
is no outside influence on value and that the chain of evidence
is handled properly. With that said, the knowledge of local
appraisers is critical for the success and accuracy needed to
move transactions to the closing table and keep the market in

check with respect to home prices.

Local understanding of the marketplace is also more readily
accepted by sellers and Realtors alike for better or worse.
Online lenders typically have master list appraisers for a
particular state, therefore historically reducing the likelihood of
assigning to a true local appraiser.

Once I have finished the origination, processing and
underwriting phases of the transaction, how does the closing
experience differ between beinglocal and online lenders?

% When dealing with a local lender, the
W% closing process generally consists of a
dedicated person within that team called a closer or funder.
That person will work closely with the closing attorney or title
agent to prepare the needed documents as well as the HUD-

1 Settlement Statement. Once complete, it is also common to
have the loan officer or another company representative present
at the document signing (closing) appointment to answer any
questions or help reconcile any final adjustments.

Online lenders, by virtue of their virtual business model, do
not attend closings in person but do typically have phone or
online support available to the closing agent and borrower if a
question or problem arises.

If T have already started the process with one lender and wish to
change to another lender, is that possible? If so, what should 1
know or what should I'ask my new lender?

%W % Yes. You have the right to switch lenders
lender up to the point the documents have been signed and the
loan has been funded. However, if you have paid for any items
in advance such as credit reports, appraisals, etc., that money

and withdraw your application with any

may or may not be refundable.

There are some loan types such as FHA and VA loans

where appraisals performed by a previous company may be
transferrable. Most lenders will require a new credit report to
be pulled through their system. However, it is reasonable to
ask, based on the reasons for switching lenders, to have the new
lender consider waiving duplicate fees to help make the switch
easier.

Lastly, if you are engaged in a purchase contract and have

the need to switch lenders, make sure you have notified

your Realtor and/or seller to ensure that any delays will not
affect performing to the terms written on the contract or have
necessary extensions executed. Discussing those needs upfront
with your new lender is also wise to ensure proper expectations.

The above article is for informational purposes only and does not
express any opinion or endorsement by the Alabama Association

of REALTORS®.

PORCH & PROPERTY ALABAMA



HOME IMPROVEMENT

BILLY COTTER

Billy Cotter is a general contractor
and real estate developer with
Billy Cotter Construction, Inc. His
company has been building in the
Enterprise area for over 30 years.
He is also a Realtor/Broker with
Century 21 Regency Realty in
Enterprise. This article includes
information provided by Alabama

Power Company.
billy@billycotter.com

Save money AND the

Building a new home? Now is the time to consider energy efficiency measures that will
keep your home comfortable and your power bill as low as possible for many years to come.
Consider the following suggestions when building a new home. They may require a larger monetary
investment, but, over an extended period of time, will pay for themselves in energy savings. Once you build an
energy efficient home, maintenance is important. You'll want to review the big three - insulation, the age of your water
heater, and weather stripping. These are the main culprits when it comes to energy efficiency and keeping your power
bills low. It’s best to review these things during transitional seasons (fall or spring) before extreme weather arrives.

INVEST IN ENERGY

EFFICIENCY

ENERGY STAR is the govern-

ment’s nationally recognized

program committed to helping
individuals save money and
energy while benefiting the
environment through superior
energy efficiency.

The R-value measures how well

certain building materials, such

as insulation, can resist heat.

The higher the R-value, the

greater the insulation.

® Double-paned windows,
ENERGY STAR qualified Low-E
windows or storm windows will
greatly reduce heat loss in the
winter and heat gain in the
summer.

e Storm doors create a pocket of
insulated air space between
the door and the storm door,
helping to reduce heat transfer
into and out of the home.

e Proper insulation in the attic,

walls, and floor is essential to

the energy efficiency of your
home. It is recommended that
you choose R-30 for attics,

R-19 for floors over unheated

basements or craw| spaces,

and R-13 for outside walls.

When selecting a water heater

for your home, choose a water

heating system that will not
only provide enough hot water
but also that will do so energy
efficiently, saving you money.

Choose a heating and cooling

system with a higher SEER

(Seasonal Energy Efficiency

Rating). ENERGY STAR

qualified heat pumps and air

conditioners are about 20

percent more efficient that

current standard models.

SPRING/SUMMER 2015

INSULATIONI. A few inches of insulation can
make a big difference on your energy hill. And the perfect
time to check is right before the overpowering heat of
summer arrives.

Start in the attic, and take a tape measure and flashlight
with you. If you have fiberglass batt or blanket insulation,
it needs to be 8.5 to 9 inches thick to reach an R-value of
30 (the minimum R-value recommended for attics in
most climates). For loose-fill fiberglass, you'll need at
least 12 inches of insulation to reach R-30.

Measure in several spots to make sure insulation is
sufficient throughout the attic. This is especially
important if your insulation is loose-fill, which is blown
into your attic by machine. Adding insulation is a relatively
simple do-it-yourself project. Batt or blanket insulation
without a vapor barrier can be rolled into place and
attached according to the manufacturer's instructions.
Loose-fill requires an insulation-blowing machine that can
be rented at most home centers. \Watch for occasional
offers of free rental with @ minimum-quantity insulation
purchase.

Remember to check the rest of your home for insulation
needs. An unfinished attached garage is an often
overlooked area and you can easily add batt or blanket
insulation in the walls. Be sure to measure the thickness
of your walls so that you purchase the correct size
insulation.

WATER HEATER.

An average water heater lasts about (] —
10-15 years. If your water heater is in that age range, you
may be wasting money. As a water heater ages, it
becomes inefficient and starts costing more to do less.
There’s also the added danger of leaking. You can
determine how old it is by looking at the serial number.
The first four digits of the serial number should tell you
the month or week (of the year) and the year your water
heater was made.

If your water heater is getting old, Alabama Power makes it
easy to get a free 40-gallon or 50-gallon water heater just for
switching from gas to electric. Or, buy your own and we'll give
you $200. Call 1.800.990.APCO (2726) or visit
AlabamaPower.com for details. You must be a residential
customer of Alabama Power for this offer. Excludes manufac-
tured,/mobile homes. *For storage water heaters only.

WEATHER STRIPPING.
\We see a lot of extreme weather in
Alabama during the winter and
summer. It can be a real challenge to
keep these elements out of the house
and to keep comfort in. One of the
easiest and most cost-effective ways to
do this is to add or replace weather
stripping on your windows. It's a simple
process that can give your home big
benefits. Here's how you do it yourself:
1. The first step is to check for air
leaks. Move your hand around each
window sash to check for air
movement. Feel a draft? If so, it's time
to add or replace weather stripping.

2. Before you head to the hardware
store, take the inside measurements of
each window so you'll know how much
weather stripping you'll need.

3. Gather a few supplies and tools:
cleaning solution (or warm soapy
water), a cloth, a putty knife (an old
flat-head screwdriver can work as well),
scissors, a tape measure and a pencil.
4. With the putty knife, remove old
weather stripping on the lower edge of
the bottom sash and the upper edge of
the top sash of each window. Scrape
away as much as possible. Clean the
edge of each sash, making sure to
remove any loose debris and allow the
area to dry.

9. Without removing the backing,
position the weather stripping from one
end of the sash to the other, mark the
length and cut. Then, in increments of
about 2 inches, peel away the backing
from the weather stripping and press
firmly in place.

6. Even if you don't detect any drafts,
examine the weather stripping on your
windows. If it's cracked, peeling or
disintegrating, you should replace it.
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FHVHH For a home that brings comfort to your family and your wallet, think all-electric. A new all-electric

home, one with both an energy-efficient electric heat pump and an electric water heater, keeps you

comfortable while saving you money because it costs less to operate. Call 1.800.990.APCO (2726) or
ALAHAMA visit AlabamaPower.com to find even more solutions that give you the power to save.

e

ALABAMAA .
POWER Always on:

W f AlabamaPower.com A SOUTHERN COMPANY



PRO BASEBALL PLAYERS

CALL AH\BAI\IH\ HOME !

Photos by Brooke Glassford wzth Colorbox Photographers ® Wwww. colorboxphotographers com
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KELLY BETTS, Editor
Porch & Property ALABAMA

Growing up with an older brother

in Alabama meant one thing for

me — spending countless hours at
his baseball games. There were little
league teams, junior high teams,
high school teams, not to mention ‘,'”r
All-Star teams (the youth equivalent
of post-season play). At the time, 2 ‘“ ‘: B e ——
there was grumbling and complaining :
in between the snow cones and hot

dogs. Looking back now, it was

awesome. I was so proud when he
would get a hit, score a run,or just
come up to bat.

The love of baseball runs deeply in
Alabama. We enjoy a rich history
of talented players at every level

of the game. And the ultimate level
is Major League Baseball (MLB).
According to the baseball almanac
there have been 319 MLB players
born in Alabama. And that doesn’t
include MLB players who were born
elsewhere but have relocated here
permanently. That shouldn’t surprise
anyone who calls our state home.

The two players featured in this
article represent both groups. Josh
Willingham was born here, went

to school here, and has settled his
family here. Jon Lieber was born

in Iowa, went to the University of
South Alabama, and has settled

his family here. Let’s take a look at
both players and see why they have
chosen to call Alabama home.

Ginger and Josh-Willing
grew up together in_menc

_h'.l 4 Pl -
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< WILLINGHAN

Josh Willingham 71 LF (Retired)

Kansas City Royals

Full Name: Joshua "Hammer” David Willingham
Born: February 17, 1979 in Florence, Al

Height: &' 2’

Weight: 230

Bats: Right

Throws: Right

College: North Alabama
MLB debut: July 6, 2004

Last MLB appearance: Septeriber 28, 2014 ;

CAREERSTATS |
G AB '\ HR
1147 3elgr |y
A

5
Wife: Ginger

Children: Rheti‘l Ryder, and Rogan’

sh Willingham was born ar ‘?oised in Florence, c\vib‘rom city in the

3 07'9}53? Alab wcm of The Shoals, an area made up
N ‘,,N_\usd'e Shoals, Tuscumbia, and Sheffield. And now after 11
seasons as a Major League Baseball player, he s refiring — in Florence. His
baseball career was neatly capped by going to the 2014 World Series with
the American league Champion Kansas City Royals. He had confract offers
to play in the 2015 season but had tumned them down.

"After praying on my decision many fimes and talking to my wife, my father
and explayers who have gone through the same process toward the end
of their careers, | have decided fo retire,” Josh said. “I felt like it wouldn't be
fair to myself and, more importantly, to the team that was paying me a lot of
money to perform at a high level if there was a chance my dedication would
waver, particularly as the season got longer. I'm honored to have played for
as many vears as | have, and | feel even luckier to walk away on my own
terms instead of having the decision made for me.”

Josh and wife Ginger [also a Florence native] have three adorable boys
Rhett, Ryder and Rogan. There does seem to be a penchant for names that
start with R. According fo Rhett, he nomed Rogan. "My best friend was
named Logan, so we called him Rogan.” They even have an adorable British
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lab named Rudy,-And they were all on hand to show me around their home
on the Tennessee River. The property was originally Ginger's grandfather’s
fishing camp. The Willinghams razed it and built their new home using over
Q0% of the original wood and fixtures. It's a beaufiful place — warm and
inviting with plenty of room for company. Actually, they were expecting the
youth group from their church that weekend. They also have a home in a
Florence suburb but spend equal time between both.

Like most professional baseball players, Josh bounced around with different
ball clubs and his family followed him every step of the way. According to
Ginger "We have lived in over 30 places.” And yet when | asked if they
ever considered refiring to one of those 30 places, the answer was a definite
no. "This is home. Our families are here,” added Josh.

Josh and Ginger both attended high school at Mars Hill Bible School where
Josh played baseball and basketball. According to Josh “We knew each
other in high school but didn't date until college.” They both went on to
attend the University of North Alabama (UNA). While at UNA, Josh was a
twortime All American and tied or broke 14 school single-game, season and
career records.

PORCH & PROPERTY ALABAMA 13



What's your fauenite ball park food?
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Josh continues to be active with
the UNA baseball program.
He spends time with the team,
coaching staff and fans and in
2010 he made a donation of a hitting facility which includes three hitting
tunnels and three tee hitling areas to support Lions baseball.
One of his proudest achievements is the Josh Willingham Award named
in his honor and presented annually to Division Il college baseball’s most
valuable player. The award is bestowed upon a player who not only excels
on the field, but in the dugout, clubhouse and practice field as well, and
leads his feam to national championship caliber status.
Retirement plans for the Willingham family include a Deer Farm / Hunfing
Preserve on 430 acres off Highway 17 (a half mile from the Tennessee
border). The whole clan enjoys deer hunting. Rhett killed his first deer this
season. It was a 4 point. Ginger bagged a 7 point but more than the rack
size, "It was an amazing shot,” according to Josh.
Committed fo giving back to the community they love, Josh and Ginger
created The Josh Willingham Foundation. Their foundation is involved with
several charitable projects including Isaiah’s Call, Reach Out and Read
Alabama, and the Children's Policy Council. The foundation has also been
instrumental in disaster relief for the victims of the April 27, 2011 tornadoes
across northwest Alabama.
One of the main fund-raising events for the foundation is the Josh
Willingham Celebrity Classic Golf Tournament. It is held in honor of his
younger brother, Jon Willingham, who died in a car accident in 2009. This
year's tournament will be in November at the Turtle Point Yacht & Beach
Country Club.

www.thejoshwillinghamfoundation.org

JOSH WILLINGHAM MLB CAREER HISTORY
FLORIDA MARLINS

He was drafted in the 17th round of the 2000 MLB Draft and made his
debut on July 6, 2004 against the Pittsburgh Pirates. On April 4, 2006,
Willingham recorded his first career multi-homer game, launching two
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against the Houston Astros. He ended the 2006 season with a solid line
of .277/.356/.496 with 26 home runs and 74 runs batted in. 2007

proved fo be another successful season for Willingham in his sophomore
season. He maintained a solid batting average while hitting 21 home runs
and 89 runs batted in. He became the team's regular left fielder in 2007,
making just three errors in 223 total chances.

WASHINGTON NATIONALS

On November 11, 2008, Willingham was traded to the Washington
Nationals. Willingham was very productive, proving himself worthy of the
everyday left fielder position. On July 27, 2009, Willingham became the
13th player in MLB hisfory to hit two grand slams in the same game and
the 7th in MLB history to accomplish this feat in back to back innings. He
ended the season with a line of .260/.367/.496 with 24 home runs and
61 RBIs.

OAKLAND ATHLETICS

On December 16, 2010, Willingham was traded to the Oakland
Athletics. His 2011 batting average of .246 was his lowest since his
rookie season, but he reached career pinnacles in home runs (29) and RBIs

(98).Willingham won the 2011 Catfish Hunter Award.

MINNESOTA TWINS

On December 15, 2011, Willingham signed a 3 year deal with the
Minnesota Twins. Willingham was named American Lleague Player of
the VWeek for the week of April 9-15. Willingham hit 10-22 with 3 HR

in 3 consecutive games and 4 RBI, getting a hit in every single game.
Willingham singled in the 9th inning of a game on April 21, 2012 o tie
Kirby Puckett's franchise record of getting a hit in the first 15 games of the
season. On May 29, Willingham hit a three-run, walk-off HR against the
Athletics. This was even more impressive because the Twins were frailing
by two runs, and there were two outs in the inning. In late October it
was announced that outfielder Josh Willingham won the Calvin R. Griffith
Award, given to the most valuable player for the Twins. Willingham also



“Hot dogs for the

Royals, Marlins, Nationals
and Oakland but

Minnesota Wild Rice
for the Twins.”

bagged the biggest prize of the team'’s Diamond Awards, based on
voting conducted by the Twin Cities Chapter of the Baseball Writers
Association of America. In his first season with the Twins, Willingham
became just the second player in franchise history to finish a season with
35 home runs and more than 100 runs batted in. He batted .260 with
30 doubles, 35 home runs and 110 runs batted in 145 games. After
this career offensive year, the Twins left fielder was rewarded with his
first Silver Slugger Award. The Silver Slugger is awarded annually fo the
best offensive player at each position in both the American league and
National league as determined by the coaches and managers of Maijor
league Baseball.

KANSAS CITY

And finally, on August 22, 2014, Kansas City bolstered their offense by
acquiring ouffielder Josh Willingham from the Minnesota Twins. This was
a move by the Royals to end a playoff drought that stretched back nearly
three decades. And it worked. With Josh’s assistance, the Royals faced
but were ultimately defeated by the San Francisco Giants in the 2014
World Series. This was Josh's first post season berth. He had 4 at bats
and 1 hitin the series. ©
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e Mission 50

Isaiah’s Call Mission 58 is the new
flagship program of the Josh
Willingham Foundation.
Backpacks filled with food are
distributed weekly to needy
children in the area.

Other charitable efforts include:
+ Children’s Policy Council
+ Reach Out and Read Alabama

+ April 2011 Tornado Relief

2015

Josh Willingham Celebrity
Classic Golf Tournament
In Honor of Jon Willingham

To be held in November at
the Turtle Point Yacht &
Beach Country Club in
Killen, Alabama.
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Jon Lieber 32 | P (Retired)
Chicago Cubs

Full Name: Jonathan Ray Lieber

Born: April 2, 1970 in Council Bluffs, IA

Height: &' 2’

Weight: 240

Bats: Left

Throws: Right

College: South Alabama

MLB debut: May 15, 1994
Last MLB appearance: 2008

CAREER STATS
w L ERA
131 124 4.27

Wife: Jessica

Children: Jillian, Jared, Justin, and Jonah
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The lieber family enjoying a

Yankees game at Yankee Stadium.

INVESTED IN ALABAMA

Jon Lieber is a former MIB pitcher who was born in lowa but settled in
Mobile County when he transferred to the University of South Alabama in
1991. He retired from baseball in 2008. Jon and his wife Jessica have four
children Jillian, Jared, Justin, and Jonah. Back in 2000, when he was with
the Cubs, Lieber purchased

It was a great place for hunting, fourwheeling, and just hanging with the

1,300 acres in Saraland for recreational use.

kids. When Jon began to think about life after baseball, land development
was not on his mind in particular, but with the guidance and advice of local

SPRING/SUMMER 2015

developers and investors, he decided to invest in Alabama and the dream
of Elysian Fields was born.

Elysian Fields is a new home development within the Saraland school
district which was named to the Advanced Placement District Honor Roll.
The first phase is due for complefion this summer. There are future plans
for a community park, a recreation center, and there's even talk of a new
elementary school. efsaraland.com
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JON LIEBER MLB CAREER HISTORY
PITTSBURGH PIRATES (1994-1998)

CHICAGO CUBS (1999-2002, 2008)

NEW YORK YANKEES (2004)

PHILADELPHIA PHILLIES (2005-2007)

HEATHER O’SHEA
Heather O’Shea is a REALTOR®
with Better Homes and Gardens in
Mobile with 10 years of experience

% in construction and interior design.
While at the University of South Alabama, Lieber helped them o consiuen ert 8

win the Sun Belt Conference Championship. He was drafted by
the Kansas City Royals in the second round of the 1992 Major
league Basaeball Draft, but he was traded to the Pittsburgh

Pirates the following season before even throwing a pifch in the Before p/oying Major league Baseball, | went fo

major leagues. He made his debut in 1994 and was named the

college at the University of South Alabama and
Pirates’ Opening Day starter in 1995, but it was not until 1997

that he became a fulltime major league starter. He was fraded loved every second of it. E/ysicm Fields is my
to the Chicago Cubs following the 1998 season. In 2000, he . o .
led the National league (NL) with 251 innings pitched. He had way of shor/ng the Southern /’Vmg experience.

his best season in 2001, winning 20 games while losing just | have big p/OﬂS for E/ysion Fields. That is W/?y

six. Lieber underwent Tommy John surgery in 2002 and missed

the entire 2003 season. In 2004, he piTChed for the New York | deve/oped it in a C,fy Wlfh a bnghf fufure.
Yankees, reaching the playoffs for the only time in his career. He . ' . .
signed with the Philadelphia Phillies in 2005 and tied for fifth in Saraland is a ChOfmlﬂg community with one of

the NL with 17 wins. Injuries cut info his playing time over the

next three years. He finished his career as a reliever with the the best school systems in the State of Alabama

Cubs in 2008.
— Jon Lieber

PORCH & PROPERTY ALABAMA



Located at the eastern most point of Alabama, Phenix
City in Russell County is a burgeoning community
conveniently located seconds away from Columbus,

Ga. Russell County is included in the Columbus
metropolitan area. Phenix City boasts a hub location 90
miles from Atlanta, 40 miles from the Kia Automotive
Plant in West Point, Ga., and 90 miles from the
Hyundai Automotive Plant in Montgomery.

A major private development of the Phenix City
Riverfront area was announced in 2012 with a price

tag of $220 million. The development would be at the
southern-most navigable point of the Chattahoochee
River on 87+ acres with 3,000 feet of riverfront directly
across from the Columbus Civic Center and just below
the whitewater recreation course. The project would
include mixed use commercial, residential, a full-
service marina, and a major entertainment district. That
was three years ago. Let’s take a look at the Phenix City
Riverfront area today.

The initial removal of two mill dams led the way to
establish the urban whitewater course which promises
to bring in thousands of visitors annually. With an
increase in tourism, accommodations, restaurants

and shopping aren’t far behind. There are several
retail projects under way including the new Marriott
Courtyard, a four-story, 99-room hotel and conference
center with more than 5,000 square feet of space to
accommodate meetings, social gatherings, and outdoor
weddings by the river.

Construction is also under way on the new Troy
Riverfront Education Center, a 44,000 square foot
Phenix City riverfront campus scheduled for completion
. this spring.

There are also many real estate developments in

the works including RiverChase, perched above the

&
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Chattahoochee. This will be a 200+ acre development
featuring residential, commercial, and retail space.

This whole area of the state is enjoying a renaissance
thanks to its amazing location. It’s a great place to
visit and you might just want to live here too!

WHITEWATER

The Chattahoochee River offers the longest urban
whitewater rafting course in the world. The course
consists of class III-V whitewater at high water. The
biggest distinction between this river and other rivers
is the volume of water which will be in the river when
it is rafted. For comparison, the rapids on the Ocoee
River can reach up to 1,100 cubic feet per second

in volume, while the rapids at the Chattahoochee

can reach up to 13,000 cubic feet per second in
volume. This makes the Chattahoochee rapids the
largest south of Canada and east of the Colorado. In
addition to rafting, there is also zip lining, kayaking,
S.U.P (stand up paddle boarding), an incredible ropes
course, biking, and fishing. Visit whitewaterexpress.
com/chattahoochee for more information.

RIVERWALK

The Phenix City Riverwalk is a 1.21 mile structure
on the western bank of the Chattahoochee River. The
Riverwalk begins at a beautiful open amphitheater
that seats 3,000 and overlooks the Chattahoochee.
As you travel the course of the Riverwalk you will
encounter a number of different surroundings.

From the amphitheater north, a good portion of the e
Riverwalk is shaded with great tree cover and offers T S

a great location for viewing wildlife. There are also ot orwg

sections that are open and provide plenty of sunshine o g
- T

to daily bike riders, fitness enthusiasts, and peaceful rae .‘.._' A

strollers. The historic 14th Street Bridge has been .-'I
refashioned into a pedestrian bridge.

phenixcityal.us
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MARGARET MOSS

Margaret Moss is the Real Estate Sales
Coordinator and Associate Broker for
Bowden Realty in Phenix City. Bowden
Realty serves a large geographical area
that includes Lee County, Russell County,
Muscogee County, Harris County, etc.
These areas include, but are not limited
to: Phenix City, Ala.; Smiths Station,Ala.;
Columbus, Ga.; and Fort Benning, Ga.
margaret_moss@att.net
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WANT EXTRA COPIES
OF PORCH & PROPERTY ALABAMA?

Include a copy in your

listing presentations
and closing packets!
Order online at
alabamarealtors.com.
Bundles of 25
R available for $50
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Porch & Property
ALABAMA is dll about

Alabama real estate - gl
homeownership, commercial
investing, home improvement
and finally buying and

selling your home.



CIRCULATION

11,500 REALTORS STATEWIDE That's @ 9°°% " ocHIP
+ 6,500 MEDICAL OFFICES STATEWIDE . b :,:  petter!
18,000 CIRCULATION / o

For most magazines distributed RE AD E Rs H I P

to medica| stfices,the average 11,500 REALTORS STATEWIDE
readership is about 4 or 5

readers per copy. Let’s go with + 26,000 PATIENTS STATEWIDE
4 to be conservative. 37,500 READERSHIP

Hit those 37,500 readers with your advertising message!
Porch & Property ALABAMA is a consumer publication of Alabama REALTORS®.

Wendy McFarland

Development Coordinator
McFARLAND ADVANTAGE

334-652-9080

mcfarlandadvantage@gmail.com
www.mcfarlandadvantage.com

CONTACT



BOB ENGLISH

Bob English is a second generation
State Farm Agent in Phenix City.
He is very involved in his community
with membership in the Phenix

City Board of Realtors, Chamber of
Commerce and Rotary Club.
bob@bobenglishinsurance.com
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In-Home Automation (IHA) may seem like a new concept but we’ve
been flipping light switches and opening our garage doors with
remote controls for decades. This automation has developed into the
modern smart home thanks to the Internet, sensors and connectivity.
The smart home can do more than turn on our lights or open our
garage — it can actually think for us.

Once reserved primarily for the wealthy due to its complexity and
whole-home-or-nothing model, today home automation is more
accessible, no matter what your budget. Instead of buying into a
$50,000 whole-home system, you can build a smart home yourself
piece-by-piece. However, there are hundreds of home automation
products and monitoring companies out there and deciding which
system is right for you will definitely take some research.

The big decision seems to be whether you want to pay for monitoring
or do the monitoring yourself. If you opt for a monitoring service,
the company will have their own products so that choice gets easier.
There has been an increase in bundling by top-name companies of
multiple products with one controller — and of course monthly fees.
If you opt to do the monitoring yourself, then you will save those

fees but you will have to choose your monitoring controller (phone,
tablet, laptop, etc.) and then the individual products and the apps
that go with them. The possibilities may seem endless so be sure

to enlist the help of experts at your disposal — your Realtor, your
builder, or even your insurance agent may have information that will
help you make a good decision.




What can a smart home do for you?

O] = ;
FIRE WATER

Water detection

Smoke and CO2 detectors
Connected outlets Automated shut off
Remote temperature sensors Remote temperature sensors
Fires don’t just spark-up in the kitchen. Connected smart home technology From leaky pipes and roofs to bursting water lines and overflowing
monitors your home’s smoke and CO2 detectors to keep you aware of potential sump pumps, home automation alerts you to potential water damage.
fires from the laundry room to the garage. You can also shut off appliances Home automation systems give you the ability to shut off the water
that were accidently left on, right from your smart device. Home automation’s valve from your smartphone or tablet to prevent further damages.
advanced connectivity alerts you to the fire so you can either take action or The average cost of a water claim is $8,057 (source 2014 State
Farm data based on National homeowner’s averages).

know that help is already on the way. The average cost of a fire claim is $34,532
(source 2014 State Farm data based on National homeowner’s averages).
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CARE CRIME

Remote door locks
Video camera

Automated light

Automated lights Glass break detection
Control home’s temperature remotely Door/Window
Video monitoring to check on loved ones Motion detection

Medical alert capabilities Before the neighborhood watch notices a break-in or vandalism, home security

Adding independent living capabilities to your home automation and puts you in the know. Instant alerts of tampering or break-in attempts help you
monitoring system extends the freedom of self-reliant living while also limit damage and loss. Home security systems offer in-home alarms or direct
connections to the authorities to deter and potentially catch the trespasser. Also,
you can use the video camera to check-in on windows and entryways while
you’re away. The average cost of a crime related claim is $2,789 (source 2014
State Farm data based on National homeowner’s averages).

strengthening your connectivity with loved ones.

Smart homes may qualify for smart discounts!

Protecting you from the unexpected is what State Farm is all about. And one of the best ways to
safeguard your family, pets and belongings is with a home monitoring system. Whether you’re home
or away, home monitoring and automation help keep you secure and in control with alerts that help

prevent damage, danger or loss. A home automation and security savings of up to 10 % may be available

to State Farm customers who buy a discount eligible system.

Ask your insurance agent if you qualify for home automation discount. Who says you can’t save

money and still protect your family, pets and belongings?



Council of Residential Specialists , )
The Proven Path To Success There’s no denying the

power of connections.
Only one organization
links top residential real
estate professionals in a
coast-to-coast network
represented by three little
==& letters. CRS delivers the

( ' education, resources and
| connections agents need

. to achieve their goals.

WWW.CRS.COM
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THE PROVEN PAIRTO

SUGGESS

COUNTRY RETREATS
& HUNTING CAMPS
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Council of Residential Specialists

ALABAMA CHAPTER

The Proven Path To Success

Custom Homes-Cabins-Remodeling
Barns-Sheds-Roads-Bridges

More than a Neighborhood,
IHCG rpol‘ a tEd It's a Lifestyle!
251-604-3357 / ChrisPringIe@SouthernTimberlands.com 334.270.6730 | 3 Bedroom Homes from the $230s | hampsteadliving.com

Licensed Home Builder / Certified Control Burn Specialist / Licensed Realtor ot S — s o
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raditional Neighborhood Developments (TNDs) are
really gaining traction around the country as well
as right here in Alabama. TNDs are comprehensive
planning systems that include a variety of housing
types and land uses in a defined area. The
variety of uses allows educational facilities, civic buildings
and commercial establishments to be located within walking
distance of private homes. A TND is served by a network of
paths, streets and lanes suitable for pedestrians as well as
vehicles. This provides residents the option of walking, biking or
driving to places within their neighborhood.

Public and private spaces have equal importance, creating
a balanced community that serves a wide range of home and
business owners. The inclusion of civic buildings and civic
space — in the form of plazas, greens, parks and squares —
enhances community identity and value.

TNDs are part of a movement called New Urbanism. After
years of living in places that are far from work, entertainment
and institutional buildings, there has been an increased
demand for places that have it all. Places where residents can
live quite comfortably without an automobile and most of the
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FORREST MEADOWS
Forrest Meadows is the Broker/Owner

of Forrest Meadows Homes & Land in
Montgomery. With almost 20 years of
experience in commercial and residential
construction and real estate, Forrest offers
an innovative and progressive approach to
real estate that is as diverse and complex

as today’s market.

Jorrest@fmhomesandland.com

daily activities are located within walking distance. In a TND,
buildings are closer together and exteriors are designed to be
safe and attractive for pedestrians. Streets are constructed for
slower speeds and traffic is dispersed through many different

connections.

This model for self-contained communities is not a new one.
Neighborhoods like these have survived sporadically around
the country. It’s just that we have begun to create new ones
again. If you think TND living is for you, check out our list
(not exhaustive by any means). The photos in this article
were provided by Hampstead in Montgomery, Providence in
Huntsville and Ross Bridge in Hoover.

PORCH & PROPERTY ALABAMA
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HAMPSTEAD., Montgomery

From the designers of Seaside, Rosemary Beach, and Alys
Beach, Hampstead is a sustainable community combining
homes, park spaces, restaurants, retail, offices, schools, a
library, a YMCA, and much more. The Town Center is the heart
of activity at Hampstead with everything else walkable, efficient,
and connected. The homes vary from townhomes, mews and
condominiums to courtyard plans and custom estate homes.
Residents enjoy an unrivaled quality of life in a setting that is
unique and fun. Amenities are plentiful at Hampstead. There is
tennis, a pool, playgrounds and a few more additions:

» Hampstead Lake is the largest lake in the City of Montgomery.
Encircled by walking paths, wooded parks, custom home lots,
and grassy open spaces, the 23-acre lake brings unbeatable
beauty and tranquility to life at Hampstead.

* Hampstead Farm is an all-natural, working farm offering
community garden beds, a working barn, chicken coops, lawn
event space, and educational classes. It is operated by E.A.T.
South, a local non-profit organization focused on children’s
education and healthy food production. It supplies local
restaurants like The Tipping Point with seasonal produce.

» The Barking Lot is every dog and dog owner’s dream. The
fenced play space is a huge spot to meet other neighborhood
dogs. There are also, fields, preserves, and sidewalks to ensure
your four-legged friends plenty of room to roam. Dogs are also
welcome at The Tipping Point restaurant. There is an outdoor
seating area and there is frequent live music. This is a great spot
if you want to go out and take your dog with you.

hampsteadliving.com
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Mortgages can
be puzzling.

Let Trustmark bring
It all together.

From the day of application to closing,

Alabama TNDS count on Trustmark to make the pieces of

homeownership fit together. Regardless of
whether you are buying your first home or

GORHAM’S BLUFF - Pisgah your forever home, the Trustmark team of
experienced mortgage lenders will help you
HAMPSTEAD - Montgomery navigate easily and successfully through the
mortgage process.
METROPOLITANGARDENS - Birmingham Visit www.trustmark com/mortgage to find
a lender who will turn your dream home into
MT. LAUREL - Birmingham home-sweet-home.

PROVIDENCE - Huntsville

ROSS BRIDGE — Hoover ,/////// MRS EIaric

TANNIN - Orange Beach Bank

N

THE PRESERVE - Hoover

THE WATERS - Pike Road Contact:
Birmingham Area 205-444-4744
TRUSSVILLE SPRINGS - Trussville Montgomery/Central 334-361-3088
South Alabama 251-438-6222

EENBER Member FDIC trustmark.com
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PROVIDENCE, Huntsville

For the last decade, the Village of Providence has set a
new standard for excellence in Huntsville, providing a real,
pedestrian friendly neighborhood, in an idyllic, traditional
setting. A few short steps away from beautifully
constructed houses, town houses, flats, lofts, and
apartments lies a variety of restaurants, boutiques, retail
shops, and local businesses. At the Village of Providence,
residents can be right in the middle of the action without
ever setting foot in a car.

The Meeting House provides a place for cultural activities.
Pools, tennis courts, and an outdoor concert area offer
ample recreational opportunities. Residents enjoy
generous sidewalks and plazas, creek-side parks, walking
trails, and the beautiful scenery. Streets are narrow to
ensure slow-paced traffic and pedestrian safety.

villageofprovidence.com
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ROSS BRIDGE. Hoover

The award-winning new home community
of Ross Bridge is located on approximately
1,700 rolling acres in Hoover. Each
distinctive neighborhood within Ross Bridge
has its own landscaped park, tree-lined
streets & sidewalks. In all, there are over
two-hundred acres of parks, green spaces,
lakes, and the Shades Creek Preserve.

The world-class Renaissance Ross Bridge
Golf Resort & Spa, features the stunning
8,191-yard Robert Trent Jones Trail Golf
Course. Other amenities include Ross Park,
miles of historic walking trails, swimming
pools and a spectacular clubhouse. The
Ross Bridge Village Center accents the
Ross Bridge neighborhoods with shopping,
restaurants, services and entertainment.

"'._." A .
=#ﬁh_ | D _ rossbridge.com




DESOTO

CONDOMINIU
2114 University L{_Ju]L‘vdld

NOW

PRESELLING
205.774.1750

WWW, DeSotoCondcTuscalaosa,corn

HAPPY FAMILIES
make HPPY HOMES!

SHEPHERD

Military Relocation
Professional
&
HUD foreclosure
listing agent

PAT RUSIDOFF. Broker/Owner

Graduate Realtor Institute, GRI
Certified Residential Specialist, CRS whitney.shepherd@era.com
Cell: 256-575-9469 P 334.796.4271 * 0 334.794.6000
patr@scottshoro.org

ERA JACK HUGHES REALTY
Celebrating 20 years of business
3265 Ross Clark Circle

Dothan, AL 36303
www.ERADothanRealEstate.com

Robertson Realty
302 Martin Street

REAL ESTATE




ALABAMA HOME SALES

AVERAGE SELLING PRICE AVERAGE DAYS ON MARKET

AREAS (YTD DECEMBER 2014) (YTD DECEMBER 2014)

Birmingham 205,132 88

Huntsville-Madison County _ 115

Mobile 134,521 109

Tuscaloosa 178,686 114
Baldwin 159

METRO MARKETS

137

Gadsden 174

Decatur-Morgan County 126
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Phenix City

RURAL MARKETS

GRAYSON GLAZE

Grayson Glaze is the Executive Director

of the Alabama Center for Real Estate (ACRE).

Housed within the University of Alabama’s Culverhouse College of
Commerce, ACRE collects, maintains and analyzes the state’s real
estate statistics, and is a trusted resource for Alabama real estate

research and forecasting. www.acre.cba.ua.edu

PORCH & PROPERTY ALABAMA
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Sell More Homes

Down Payment Assistance

Step Up Program

Generous Income Limits

No Sales Price Limits

Statewide Lender Network

iy ' Mortgage Credit Certificates

ALABAMA HOUSING «
% FINANCE AUTHORIT
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